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12458 W. Holly St. 

A beautiful Stetson Model (1899 S.F.)      

3 BR, 2 BA with a den, family room, pool 

and granite counter tops, plus a  

2.5 car garage in Rancho Santa Fe. 

Listed by Al Gage for $260,000 

West USA Realty 

2920 N Litchfield Rd, Suite 100 

Goodyear, AZ 85395 
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SOLD by Al Gage for $207,500 

/AlGagePC Al Gage Report 

Phone: 623-536-8200 

Mobile: 623-694-9004 

Fax: 623-536-8222 

Email: al@algage.com 

Al Gage, P.C 

www.algage.com 

1 iBuyers Selling to 

an Algorithim! 

Cover Article  

Continued 

Full Circle! 

Subscribers Win 

Featured Homes 

What’s My Home 

Worth? 

2017  

Sales Statistics 

Recent Listings 

2 

3 

4 

October 2018 

ISSUE 137 

Why do people sell a home? There are 

many reasons, but broadly speaking, 

they sell their home to relocate or to 

take profits. No one chooses to sell a 

home to make more money for their 

real estate broker. But working with an 

iBuyer may have that effect. How? 

Three primary areas could cost  

you money. 

Asking price: I will rely on market-

based comparables, and my extensive 

background and knowledge, to help 

you establish a reasonable and 

achievable asking price. An iBuyer 

generally operates off an algorithm that 

establishes the market value for your 

home and the company offers to 

purchase your home for a  

percentage of that computer 

derived price.  

Commission: I charge a 

consistent fee, comparable to 

most full service agents. That 

fee is generally split with the 

agent that sells the home and 

then we take our profit, minus 

our expenses, between 

ourselves, our brokerage and 

our staff. An iBuyer may 

charge from 9-15% for  

their service. 

Repairs: Let’s face it – 

almost every home that goes 

on the market has something 

that could be repaired, 

replaced, repainted, or 

reworked. Part of my service 

is to assist you in determining what 

repairs are necessary and which will 

increase the value of your home 

beyond the cost of the repair. I can 

then help you find a reputable 

contractor from my extensive lists of 

contacts. An iBuyer will charge “market 

value” for any repairs that they deem to 

be required on your home. 

So WHY would anyone use an iBuyer? 

Convenience is the primary selling 

point. iBuyers may let you move 

whenever you want and may even 

offer to move you. But at what price 

are you buying that convenience? 

Let’s look at a side-by-side 

comparison on a home valued  

at $300,000:  

 iBuyers Selling to an Algorithim! 

Continued on page 2 

 West USA Realty iBuyer 

Asking price: $300,000 $290,000 

Commission/Service Fee (%): 6% 9-15% 

Commission/Service Fee ($): 18,000   29,000 

Repairs: 2,000    7,000 

 

Your price: $280,000 $254,000 

 

Cost of “convenience” (Assumes 96.67% asking  

price, 10% commission, and no repairs required):  

  $26,000 

VS 



Title, escrow, and HOA fees would 

be the same in either scenario, and 

this is a hypothetical example. 

So why does an iBuyer cost so much 

more? None of it is designed to help 

you. iBuyers spend their advertising 

budget on TV and Internet 

ads, attempting to generate you as a 

lead to sell to them rather than 

marketing your home. They must 

repair your home, pay utilities, and 

sell it (all while holding it for 3-4 

months and paying interest or losing 

revenue on the money they have 

invested). Most importantly, an 

iBuyer does not represent you.  

What does representation mean? It 

means that I have an obligation to 

look out for your interest and get you 

the most money I can for your 

property in its current condition. It 
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also means that every question I 

answer to you is based on what is 

best for you not what is most likely to 

make the property close escrow. This 

simply isn't the case if you sell to an 

iBuyer. You are on your own. 

And remember, should 

market conditions 

deteriorate, an iBuyer must 

either lower the price they 

are willing to pay for your 

home or increase their fees. 

My fees are completely 

disclosed up front, and are 

not subject to change.  

I consistently get the highest prices 

for my clients, in the shortest time. An 

experienced professional agent 

selling your home can overcome 

obstacles that iBuyers will not. If the 

convenience of moving on your 

schedule is worth $26,000 to you 

then an iBuyer may be the way to go. 

But if you want someone to 

vigorously represent you with the 

knowledge, experience and track 

record to make sure that the sale of 

your home nets you the most money 

it can with the least amount of liability 

and tribulation on your part, you 

should probably call us! 

Next month, we will talk about those 

“discount” brokers! 

Full Circle! 

RITA’S CORNER  

Many years ago, in many cases before the reader was born, I entered the 

real estate industry in California. In those days, the purchase contract 

consisted of one page that required the Realtor to actually complete the 

terms of the offer; not like the in excess of 11 page contract there is today 

that is basically a fill in the blank form. The loan application was one page; 

now it can be six pages. We have more rules, more regulations, and more 

government oversight. But are we better off? Are the borrowers better 

off? I think not. Find a loan officer who speaks straight, who tells the truth, 

even if the truth is bad news, and buy a home. If you are reading this 

newsletter, you already have access to a great and knowledgeable 

Realtor. Now you have me too!!! 

Call me for information about this and other available programs. We have 

a large variety of programs! 

RITA MARIE  NMLS ID #186758 

623-935-4664     

Mortgage Advisor 

Please leave me a "LOAN" 

rmarie@financeofamerica.com 

 

Pinnacle Capital Mortgage LLC #1071 

Finance of America LLC #1071 

1595 Mohave Drive, Suite 3,  

Bullhead City, AZ  86442 
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Call us for fast, friendly, 

experienced professional 

assistance that has a  

trusted track record you 

can entrust the most  

valuable asset you have! 

623.536.8200 

al@algage.com 

/AlGagePC 

Want a current and local Market Update? Go to www.algage.com/OctoberMarketUpdates.html 
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In 2017, Al Gage successfully represented 72% more clients than the closest competitor and 328% more 

than the average of the Top Ten Agents in your neighborhood! #1 in your neighborhood four years in a row! 

2505 N. 112th Ln. 

A 2134 S.F. Model, 3 BR, 2 BA 

with a den, RV gate and  

on the lake in Crystal Gardens. 

Listed by Al Gage for $275,000 

3804 N. 106th Ave. 

A beautiful 3 BR, 2 BA, 1311 S.F.  

with a great room and upgraded flooring 

in Westwind. 

Listed by Al Gage for $210,000 

12906 W. Monte Vista Rd. 

A beautiful 3 BR, 2 BA, 1119 S.F.  

with a great room in Rancho Santa Fe.                                             

Listed by Al Gage for around $200,000 

12329 W. Virginia Ave. 

A Portola Model, 1805 S.F., 4 BR, 2 BA 

with a pool, RV parking on a large lot  

in Rancho Santa Fe. 

Listed by Al Gage for $275,000 

featuredlistings 

Subscribe Online & Get Your Subdivision Report! 

Go to www.al@algage.com/SubscribetoENewsletter.html or just send us an email 

with your address and subdivision. We now offer individual subdivision reports. Stay up to 

date with the current news, right in your inbox. Subscribers are placed in a drawing to win 

a set of FREE movie passes! 4 sets of passes will be given out this month!  

Please share this opportunity with family, friends, and neighbors. 

Email Al at 

al@algage.com  

with the address,  

a list of upgrades,  

the current condition of the 

property rated  

< from 1 being terrible 

condition and 5 being 

model perfect > and he will 

personally prepare a 

professional market 

analysis of your home free 

of charge.   

Use “What’s my home 

worth?” in the subject line 

and also include the 

purpose of the evaluation in 

the email.   

No automated  

valuations here! 

What’s  

My Home 

Worth? 
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