
12817 W. Clarendon St. 
A 2011 model 3BR, 2 BA with a den in 

Sage Creek with many upgrades  

in perfect condition. 

Listed by Al Gage for $2??,000 

12837 W. Indianola Ave. 
A 1844 Model  

3 BR, 1.75 BA with a den, 3 car garage 

and lots of upgrades in Sage Creek. 

Listed by Al Gage for $239,900 

West USA Realty 
2920 N Litchfield Rd, Suite 100 
Goodyear, AZ 85395 
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11042 W. Sheridan St. 
A Jerome Model (1450 S.F.) 

3 BR, 2 BA with a den 

on the lake in Crystal Gardens. 

Listed by Al Gage for $205,000 
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ISSUE 125 

In the spirit of Halloween, which is 
rapidly approaching, we would like to 
show you the potential dangers that we 
protect you from through out a real 
estate transaction: 

The Witches and Warlocks:  
Now, 
everybody can 
have a bad 
day. It is our 
responsibility 
to protect you 
from this 
hazard by 
shielding you 
from their spells and incantations. It is 
very common for some agents and 
clients to appear to dazzle other 
agents or clients into appearing much 
more qualified than they actually are. 
Our job is to make sure that what we 
are being told is true. Trust, but verify! 

It is also our responsibility to protect 
you from the customer, agent, or other 
party to the transaction that simply 
must have some drama in their lives on 
a daily basis. We may pass on the 
message that we are required to, but 
we always try to tone it down a bit. A 
good example of this is we recently got 
feedback on a listing that was just 
insanely harsh. They didn’t even like 
the type of grass that the home had. 
That was one person’s opinion. If we 
thought it was valid, we would have 
passed in on even though it was harsh. 
It was a judgement call that we made 
to couch their comments to being 
constructive instead of destructive, 
which spared our client’s feelings. 

Zombies: Zombies, in the real estate 
context, are buyers that are running 
around trying to buy a house, even 
though they cannot 
possibly qualify for 
the property. They 
are dead; they just 
don’t know it yet. 
This can be a 
complete waste of 
time for a seller, 
and we have to be 
vigilant not to enter 
a contract with them. 

Vampires: Vampires, in the real estate 
context, are those customers that no 
matter what happens, they are never 
satisfied. They are also called 
continuous negotiators. They can only 
see things from their perspective, and 

 Navigating the Frights of a Home 

Continued on page 2 

October 2017 

Coming Soon! 
2732 N. 127th Dr. 

A Brigata Model on a cul-de-sac Lot  
with a pool and many upgrades  

in Rancho Santa Fe 

Listed by Al Gage for $3??,???! 



a true meeting of the minds never 
actually occurs. They likely are still 
negotiating even 
after the 
transaction has 
closed. We can’t 
easily screen these 
customers out, but 
we can suffer the 
brunt of their attacks and allow our 
client to survive very nicely - and 
usually peacefully. 

Ghosts: No way to protect our clients 
from these little problems. This is the 
customer or agent who, after you 
enter a contract, simply disappears. 
We can’t know they are a ghost up 
front, but contractually we can be 
very proactive in getting our client out 
of this contract at the first instance of 

failure to 
perform. The 
problem with this 
category is also 
that life happens. 
Someone may 

become a ghost through no fault of 
their own. At our team, we go out of 
our way to help the other side of the 
transaction, if necessary, and as long 
as the benefit still confers to our 

Continued from page 1 

client. We have to be especially 
careful around the Casper’s of the 
world. They are friendly, but they are 
still a ghost! 

Goblins: Those malicious and ever-
hungry little monsters that eat little 
children and real estate transactions. 
The first thing to remember when 
facing a goblin 
is to remain 
calm, and work 
through the 
problem. Many, 
many of my 
colleagues 
simply throw 
their hands in 
the air and let 
the transaction 
fail at the first sign of a goblin. We 
have saved almost all of these 
transactions, although it may result in 
a delay. Proper communication and 
years of experience 
in both problem 
solving and 
evaluating the 
voracity of what you 
are being told is 
essential in getting 
past a goblin. 

Werewolves: 
These are also 
tough to identify. 
They appear 
normal until that 
full moon strikes, 
and then they 
turn into… Well 
you know what 
they turn into. 
Again, our method to deal with this 
client or agent is to kill them with 
kindness… Just make sure we kill 
them (close the 
transaction)! 

Remedies: At the 
Al Gage team we 
have the silver 
bullets, wooden 
stakes, magic potions and other 
remedies for all of these evil little 
entities. And we don’t even need a 
séance or a Ouija Board. 

 New Loan Program for Buyers 

RITA’S CORNER  

FHA financing is without a doubt the least expensive way for buyers to 
purchase a home. It only requires a down payment of 3.5% of the sales 
price, and the down payment can be a gift from a relative or even a loan 
against an asset that the buyers own, like a car or a motorcycle. What 
could be better than that? 

How about a loan in which the down payment is in the form of a forgivable 
second trust deed? You only need to owner occupy the property for three 
years, and then the second loan is released and you haven’t put a penny 
into it. You have instant equity. 

Call me for information about all loan programs. I pride myself on keeping 
up to date with the ever changing mortgage market. 

RITA MARIE  NMLS ID #186758 

623-935-4664     
Mortgage Advisor 
Please leave me a "LOAN" 
rmarie@pcmloan.com 
Pinnacle Capital Mortgage LLC. #1071 
6006 N. 83rd Ave,  Ste. 205 
Glendale, AZ 85303 

 Call me for information about this and other 
programs.  I pride myself on keeping up to date 
with the ever changing mortgage market. 
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If you want a quick, 
smooth and efficient 
sale or purchase of a 
home, give the  
Al Gage team a call at 
623.536.8200 or email 
us at al@algage.com 

Want a current and local Market Update go to www.algage.com/October2017MarketUpdates.html 
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In 2016, Al Gage successfully represented 36% more clients than the closest competitor and 214% more 
than the average of the Top Ten Agents in your neighborhood! #1 in your neighborhood three years in a row! 

featuredlistings 

Subscribe Online 
Go to www.al@algage.com/SubscribetoENewsletter.html  
Stay up to date with the current news, right in your inbox. Subscribers are placed 
in a drawing to win a set of FREE movie passes! 4 sets of passes will be given 
out this month!  Please share this opportunity with family, friends, and neighbors. 

Email Al at 
al@algage.com  
with the address,  
a list of upgrades,  
the current condition of the 
property rated  
< from 1 being terrible 
condition and 5 being 
model perfect > and he will 
personally prepare a 
professional market 
analysis of your home free 
of charge.   
Use “What’s my home 
worth?” in the subject line 
and also include the 
purpose of the evaluation in 
the email.   

No automated  
valuations here! 

What’s  
My Home 
Worth? 2732 N. 127th Dr. 

A Brigata Model (2335 S.F.) 

4 BR, 2 BA with a pool, 3 car garage  

and many upgrades in Rancho Santa Fe. 

Listed by Al Gage for $3??,??? 

12909 W. Monte Vista Rd. 
A Carmel Model (1611 S.F.) 

3 BR, 2.5 BA, 3 Car Garage  

and a view lot in Rancho Santa Fe! 

Listed by Al Gage for $210,000 

13010 W. Avalon Dr. 
A 1528 Model   

3 BR, 2 BA with solar 

in Las Palmeras. 

SOLD! by Al Gage for $200,000 

10672 W. Willow Ln. 
A 1600 S.F., 2 BR, 2 BA with a den, 

many upgrades and perfect landscaping 

in Westwind. 

Listed by Al Gage for $195,000 


