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  Call me for information about this and other 
programs.  I pride myself on keeping up to date 
with the ever changing mortgage market. 

effective June 25th, 2016.  Call me 
a cynic, but like most programs 
and changes, it doesn’t appear that 
it will truly benefit the borrower. 
 

 
 

Call me for information 

about all loan programs.  I 

pride myself on keeping up 

to date with the ever 

changing mortgage market. 

About 15 years ago, traditional underwriting 
was changed due to the appearance of credit 
scoring.  That also meant that some common 
sense was no longer used.  If someone had a 
credit score higher than 680; then it didn’t 
matter if they actually qualified for the loan.  
Many borrowers benefited, but a lot were also 
harmed.  Changes have been made again with 
the appearance of the Qualifying Mortgage.  
So not only was there minimum credit scores, 
the borrower also had to qualify.  Latest 
change:  Credit reports will now include the 
payment history on all accounts for the entire 
time the account was opened.  It is called 
Trended Credit and will be required by all 
loans sold to Fannie Mae.  It will be in place 
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of questions for the inspector. 
 Conduct your own vetting 

before choosing an inspector. 
Remember that you are paying 
for this step in the home-
buying process, so you are 
entitled to have someone 
whose credentials you trust. 
Your agent may recommend an 
inspector, but feel free to do 
your own research. 

 Attend the inspection. The 
majority of inspectors are 
comfortable with the buyer and 
buyer's agent being present 
during the inspection. Do not 
be shy about asking questions; 
having the inspector explain 
the condition of the property 
to you at the same time that 
you are seeing it is far more 
informative than simply reading 
the inspector's notes in a 
report after the fact. 

 Ask your agent to decode the 
inspection report and advise 
you on which issues are worth 
requesting fixes. 

 Do not wait until after closing 
to investigate issues that may 
require major repairs. If the 

From National Association of 
Realtors, March 2016 

For home buyers and sellers alike, 
the road from initial offer to closing 
can seem like an endless series of 
hurdles. One of the most formidable 
of these hurdles is the home 
inspection, which seeks to determine 
the condition of the home's most 
important features and uncover any 
potential safety concerns. A thorough 
home inspection is critical so that 
buyers can make an informed 
decision about the final price that 
they agree to pay. 

Home inspectors are licensed by the 
state or professional associations and 
are usually bound by a code of 
ethics. Although they are generally 
hired by the buyer, they are not 
parties to the sales transaction and 
should thus remain impartial. The 
inspection is mostly visual; inspectors 
do not dig too deeply to reveal 
issues. They will focus on the 
condition of several essential 
components, including the roof, 
foundation, and plumbing and HVAC 
systems. The inspector will then 
generate a report detailing his or 

her findings and make 
recommendations for future 
maintenance. 

If the home inspection report reveals 
multiple or significant problems, the 
buyer may demand that the seller 
fix them, insist upon a lower selling 
price, or even walk away from the 
deal. Therefore, it is in the seller's 
best interest to prepare for the 
home inspection by thoroughly 
examining all areas of the home, 
including the attic, basement, 
garage, and crawl spaces, and 
attending to anything that needs to 
be repaired. Sellers are generally 
advised to leave the home while the 
inspection is taking place, as it will 
be more comfortable for them, and 
the buyers, if they are not present 
while the property is being critiqued. 

As the party who funds the 
inspection and stands to benefit 
most from it, the buyer should 
understand what to expect and 
actively engage in the process. As a 
buyer, consider the following tips: 

 Review the seller's property 
disclosure before the inspection 
and use it to formulate a list 
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FREE Movie Night 

Mobile App For Al Gage 
Download the new mobile app from Al Gage and find all of the  
closest homes for sale, recent sales, rentals and mobile friendly up 
to date information straight from the MLS system. 

Download the app at  http://app.westusa.com/WUSA5N9 or scan the image to the left. 

your friends and family in the 
Phoenix,  Avondale, Goodyear, 
Litchfield Park and Buckeye 
areas, we may reach our goal 
of 3,500 E-Newsletter 
subscriptions. When the opt 
ins reach 3,000 we will fire 
movie night back up again. 

From 1999 to 2007 we hosted 
a free movie night. We would 
love to offer this little payback 
to our community again but 
the only way we can do that is 
with your help. If each of you 
forwards the E-newsletter or 
the subscription website to 

have been in a small statistical 
anomaly that showed that house 
prices in that micro-section of one of 
our neighborhoods were going down.  
That may be accurate using a median 
price, which is what the appraisers 
use. If a large number of lower 
priced homes were sold or very few 
higher priced homes sold in that time 
period either of these would have 
driven the median price downward.  
Neither the other agent or I can find 
any evidence of a declining market.  
Like everything else, you can only 
trust statistics so far! 

The second one was the oddest thing 
I have ever seen a short sale bank 
do.  We received an approval letter 
on a short sale that gave the new 
buyer only 8 days to close, of which 
only 5 were working days.  This is 
illegal under the time frames required 

by TRID because there is a three-day 
rescission period on both the front 
and back end requiring at least 6 
days, even if you ignore the 
impossibility of closing a new loan 
that fast with inspections, appraisals 
etc.  Despite our protests the bank 
would not budge because, according 
to them, the foreclosure sale was 6 
days later. The buyer was unwilling 
to spend money on an inspection and 
appraisal with that small of a window 
and canceled the contract.  Keep in 
mind we protested this all the way 
to HUD.  So what does the bank do 
after the buyer cancels, they extend 
the foreclosure for another two 
months despite the fact that it would 
have been closed with only a 10 day 
extension on their part.  The bank’s 
response! “Let me check on that.”  
Nothing has changed! 

 

inspection revealed a problem 
that could potentially be 
expensive to fix, seek out a few 
quotes prior to closing. 
Depending on the extent of the 
problem, your agent may 
suggest that you amend your 
offer price. 

The Latest Fiasco’s 

Two truly odd things happened in the 
last month.  The first is odd that we 
received an appraisal on one of our 
listings based according to the 
appraiser’s statistics, that they were 
making a downward adjustment based 
on the age of the sales used as 
comparable sales.  This is 
exceptionally odd because the market 
is really strong right now.  The only 
explanation that I can come up with 
is that the subject property must 

A L  G A G E  R E P O R T  
Want a current and local Market Update go to: 

www.algage.com/February2016MarketUpdates.html 

In 2015  
 Al Gage sold 
72% more 
homes than  
the closest 

competitor and 
240% more 

than the 
average of the 
Top Ten in your 
neighborhood! 

#1 in your 
neighborhood 

two years  
in a row! 

Your 

P A G E  3  FEATURED HOMES 

12411 W. Sheridan St. 

A Brigata model (4 BR, 2 BA , 2335 

S.F.) with  a pool, many upgrades 

and fresh carpet in Rancho Santa Fe. 

Listed by Al Gage for 

$275,0000 

 12718 W. Catalina Dr. 

A 2552 model (4 BR, 3 BA) 

with a downstairs bedroom, pool 

and built in BBQ in Corte Sierra. 

Listed by Al Gage for $250,000 

10914 W. Bermuda Dr.  

A 2253 S.F (4 BR, 2 BA) with   

many upgrades, large lot and a pool 

in Garden Lakes.    

Sold by Al Gage for $255,000 

I  

I   

 11439 W. Sheridan St. 

An 1320 Model  (1320 S.F.,  

3 BR, 2 BA) in great shape in  

Crystal  Ridge 

Listed by Al Gage for $160,000 

 

   14685 W. Catalina Dr. 

A  2163 S.F. Model (3BR, 3 BA) 

with many upgrades and a 3 Car 

Garage in Palm Valley Phase 3A. 

Listed by Al Gage for $TBD 

    2608 N. 128th Dr. 

 A Cape Cod model (4BR, 2.5 BA)  

with tons of upgrades, on a large lot 

in Rancho Santa Fe 

Listed by Al Gage for $195,000 

I S S U E  
1 0 5  

 12969 W. Verde Ln. 

A 2159 model (3 BR, 2.5 BA )  

with many upgrades in  

Las Palmeras.  

Listed by Al Gage for $205,000 

1805 N. 114th Ave. 

A 3245 model(4BR, 2 BA )  

with two complete master  

bedrooms including one downstairs 

in Donatela 

Sold by Al Gage for $250,000 

 
Your Home 

Should Be 
Here! 

 
Our Homes Sell 

Faster  Than 
We Can List 
Them! 

 
Call for a Free 

Market Analyis! 


