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 Call me for information about this and other 
programs.  I pride myself on keeping up to date 
with the ever changing mortgage market. 

you get with the person who 
prepares your taxes and see if 
you too can benefit. 

As I spoke last month, there 
are many programs available 
to purchase homes that do 
not require much of a down 
payment at all.  Call me and I 
can give you the details. 

One of the few deductions, that 
Congress has so far not eliminated, is 
the deduction for home mortgage 
interest.  Oftentimes, the monthly rent 
that a person pays is less than a 
mortgage payment.  In those cases 
that the mortgage payment is higher; 
a person can change their federal 
income tax withholding so their 
paycheck increases.  Many times, in an 
equal amount to the difference in 
monthly payment.  I strongly suggest 

 Talk To Your Tax Preparer! 

West USA Realty 

2920 N Litchfield Rd 

Suite 100 

Goodyear, AZ 85395 

 

Phone: 623-536-8200 

Mobile: 623-694-9004 

Fax: 623-536-8222 

Email: al@algage.com 

 

Local Postal Customer 

Al Gage, P.C 

IMPORTANT NOTICE: WEST USA REALTY AND AL GAGE P.C. IS NOT ASSOCIATED WITH THE GOVERNMENT AND OUR COMPLIMENTARY 
SHORT-SALE NEGOTIATION, IF NEEDED, IS NOT APPROVED BY THE GOVERNMENT OR YOUR LENDER. EVEN IF YOU ACCEPT THIS OFFER AND 
USE OUR COMPLIMENTARY SERVICE, YOUR LENDER MAY NOT AGREE TO CHANGE YOUR LOAN. IF YOU STOP MAKING PAYMENTS ON YOUR 
MORTGAGE, YOU COULD LOSE YOUR HOME AND DAMAGE YOUR CREDIT RATING. 

Al Gage Report 

www.algage.com 
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Subscribers 
are placed in 
a drawing to 
win a set of 
FREE movie 
passes!  
4 sets of 
passes will 
be given out 
this month! 

S U B S C R I B E  
O N L I N E   

www.algage.com/
SubscribeTo 
ENewsletter.html 

 

let you pass.  In real estate 
transactions, the underwriter, the 
appraiser, and even the title company 
can all be flag men that simply say you 
cannot pass.  While we have an expert 
team that is experienced in these areas, 
low appraisals, and things such as huge 
IRS tax liens, sometimes cannot be 
overcome and end up permanently 
stopping your transactions. 

No U-Turn!   
The point at which a 
particular party to a 
transaction must 

proceed with the transaction is very 
different, depending on which side of 
the transaction you are on.  If you are 
on the buyer’s side, you may NOT be 
obligated to proceed until your existing 
home closes, your loan is fully approved, 
or in the case of a cash transaction, at 
the end of the inspections period.  
Conversely, the seller is generally 
obligated to proceed at the conclusion 
of the inspection period. 

One Way Streets! 
Let’s be honest!  The 
real estate purchase 
contract in the State of 
Arizona is heavily biased 

towards the buyer.  They have more 
contingencies, rights, and opportunities 
to exit the freeway than the seller.   

Caution!  For 
many people, the first 
step is deciding 
whether to sell or 

not, whether to move or not, and of 
course which agent they trust to give 
them sound advice.  These decisions can 
be made quickly, but I would 
recommend not making them without 
consulting with your favorite real estate 
agent.  Basing the decision on what 
Zillow says your home is worth, or on 
what an agent that is not a specialist in 
your area says, can add significant 
delays in your trip and, in some cases, 
having to call the tow truck. 

Stop!  This doesn’t 
mean that you can’t 
proceed, but things 
like solar lease 
transfers, large 

homeowner dues, Rural Metro Fire, and 
other similar issues can cause the buyers 
to slam the brakes on and proceed 
much more cautiously.  Of course, some 
of these are inescapable and simply 
have to be dealt with in a transaction.  
It is best to disclose as many of these 
kinds of factors, as well as condition 
factors, as early in the process as 
possible so that the buyer does not sit 
at the stop sign for a long period of 
time.  The most common form of 

transactional failure is the lack of buyer 
qualification for the financing of the 
home.  This is easily remedied by due 
diligence on the part of both agents, as 
well as the lender.  If a buyer is not 
thoroughly vetted, or withholds 
information from the agent and lender, 
this error may be unavoidable. 

Construction 
Ahead! Condition 
issues are the number 
one source of 

transactional failure for the seller.  That 
little bit of roof rot, plumbing leaks, 
aging air conditioning units and 
electrical problems can all lead to either 
failure of the transaction or, more likely, 
major construction projects.  The last 
three transactions we have processed 
have all required either new roofs or 
AC’s or both.  As the seller, you cannot 
expect to get the same dollar value for 
your home with a 20-year-old AC and 
in need of a new roof as one with both 
of those having been replaced. 

Flag Man 
Ahead!  If you have 
ever been out on our 
rural highways, I am 

sure you have experienced the flag man 
scenario!  The difference between the 
highway and the real estate transaction 
is eventually on the highway they will 
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Continued on page 2 

Avoiding Real Estate Traffic Delays! 
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Continued from page 1 

FREE Movie Night 

Mobile App For Al Gage 
Download the new mobile app from Al Gage and find all of the  
closest homes for sale, recent sales, rentals and mobile friendly up 
to date information straight from the MLS system. 

Download the app at  http://app.westusa.com/WUSA5N9 or scan the image to the left. 

your friends and family in the 
Phoenix,  Avondale, Goodyear, 
Litchfield Park and Buckeye 
areas, we may reach our goal 
of 3,500 E-Newsletter 
subscriptions. When the opt 
ins reach 3,000 we will fire 
movie night back up again. 

From 1999 to 2007 we hosted 
a free movie night. We would 
love to offer this little payback 
to our community again but 
the only way we can do that is 
with your help. If each of you 
forwards the E-newsletter or 
the subscription website to 

industry, the title industry, and the 
lending industry, there is always the 
possibility of running into those 
actors that are just a little bit too 
greasy or simply lack the integrity or 
work ethic to do the right thing, 
even when no-one is looking. 

So if you want to make sure that 
you arrive smoothly on your trip 
instead of seeing this sign!             

 

 

 

 

 

Which means utter confusion 
throughout the transaction and a lack 
of direction by your real estate team! 

Or this sign which is self explanatory! 

 

  

Make sure you call 
the AL Gage Team 
at 623.536.8200 
or al@algage.com 
for all of your real 
estate needs! 

You may ask why this is?  The 
reason is that most legal issues arise 
from the buyer and not the seller. 

Speed Limits!  
With the new TRID 
regulations mandating 
waiting times and 

rescission periods for the buyer, there 
definitely is a maximum speed with 
which a new loan transaction can 
close. Unlike being on the highway, 
you cannot get away with driving  
10 mph over the speed limit.  The 
time limits are mandated by law and 
moving faster will always result in 
that coveted photo radar ticket 
coming in the mail a few  
months later. 

Slippery When 
Wet! Unfortunately, 
as much as we try 
to police our own 

A L  G A G E  R E P O R T  
Want a current and local Market Update go to: 

www.algage.com/June2016MarketUpdates.html 

In 2015  
 Al Gage sold 
72% more 
homes than  
the closest 

competitor and 
240% more 

than the 
average of the 
Top Ten in your 
neighborhood! 

#1 in your 
neighborhood 

two years  
in a row! 

Your 

P A G E  3  FEATURED HOMES 

12411 W. Sheridan St. 

A Brigata model (4 BR, 2 BA , 2335 

S.F.) with a pool, many upgrades and 

fresh carpet in Rancho Santa Fe. 

Sold by Al Gage for $269,0000 

 12718 W. Catalina Dr. 

A 2552 model (4 BR, 3 BA) 

with a downstairs bedroom, pool, 

and built in BBQ in Corte Sierra. 

Listed by Al Gage for $250,000 

12237 W. Cambridge  

A Cheyenne model (4 BR, 2 BA, 

1642 S.F.) with a pool and many 

upgrades, in Rancho Santa Fe. 

Listed by Al Gage for $219,900 

I  

I   
 

   14685 W. Catalina Dr. 

A 2163 S.F. model (3 BR, 3 BA) 

with many upgrades and a 3 Car 

Garage in Palm Valley Phase 3A. 

Listed by Al Gage for $235,000 

    12376 W. Tonto St. 

A 1687 model in Coldwater Springs 

with 4 BR, 2 BA, plus living room 

and family room. 

Listed by Al Gage for $180,000 

I S S U E  
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 3218 N. 129th Dr. 

A 2159 model (3 BR, 3 BA)  

with many upgrades, a pool, and 

large lot in Las Palmeras.  

Listed by Al Gage for $TBD 

      5922 N. 180th Dr. 

A custom home in Russell Ranch 

featuring 5 BR, 4 BA, lush landscap-

ing, a pool, and over 3500 S.F. 

Listed by Al Gage for $499,000 

 

 12845 W. Glenrosa Ave. 

An 1678 model  (1678 S.F.,  

4 BR, 2 BA) in great shape in  

Wigwam Creek South. 

Listed by Al Gage for $195,000 

 22407 W. Adams St. 

A 4 BR, 3 BA, 2267 S.F. home in  

Sundance in Buckeye. 

Listed by Al Gage for $175,000 


