
1906 N. 127th Dr 

A Prescott Model (2038 SF) 4BR, 2.5 BA 

with a pool and a cul-de-sac lot               

in Rancho Santa Fe 

Listed by Al Gage for $240,000 

10672 W. Willow Ln. 

A 1600 S. F. 2 BR, 2 Bath with a den, 

many upgrades and perfect landscaping 

in Westwind  

Listed by Al Gage for $200,000 

12234 W. Maricopa St. 

A  1914 Model (1914 SF)                        

5 BR, 2 BA  in great shape                     

in Coldwater Springs 

Sold by Al Gage for $200,000 

West USA Realty 

2920 N Litchfield Rd, Suite 100 

Goodyear, AZ 85395 
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 For those of you reading my newsletter for the first 

time, you have to understand my wry sense of 

humor.  I am a firm believer in being able to laugh 

at myself so hopefully you can as well.  Over the 

past 30 years of real estate transactions and being 

exposed to the general public, I have had some 

truly interesting experiences and I will not include 

any from people who were, shall we say, eccentric. 

We have had many odd queries over the years.  A 

most memorable one was, “How do I make my 

neighbor move?”  I really didn't have an answer for 

that one and eventually the person who had asked 

simply moved.   

Some of the most memorable ones involve personal 

property included or excluded from the sale of a 

home.  Many years ago, I had a rather large sale 

hinging on the buyer and seller agreeing on whether 

or not the chickens were included.  Sounds easy 

right? You would think the monetary value of the 

chickens would be pretty minor but neither party 

would budge. The chickens were valued by the seller 

at over $100 a piece and by the buyer as 

indispensable to the sale.  We eventually settled on 

basically a split of a total of the chickens and 

everything was going well until the seller made the 

statement that the rooster was not a chicken and 

therefore was not included in the split.  To make a 

long story short, within 6 months after closing, all 

of the chickens had found their way to chicken 

heaven either via car strikes or the pot (the rooster 

was noisy). 

Another personal property horror story involved the 

inclusion or exclusion of a shelf in a child’s 

bedroom.  Innocently, the seller believed they could 

take the children’s character themed shelf as 

personal property.  The buyer’s, of course, thought 

it should stay because it was attached.  After many 

hours of negotiation, I tried a tactic that I rarely 

use, and brought the buyer and seller together for a 

face to face meeting.  The little girl who the shelf 

belonged to, stole the show with a giant lower lip 

that she could have stepped on, and the buyer’s 

allowed the seller to purchase a replacement shelf.   

While we are on the subject of cute little ones, if I 

could have captured this moment on video about 12 

years ago, I would never have to produce another 

piece of advertising. 

It was the spring of the year and three young boys 

were playing baseball on a cul-de-sac as I arrived 

for a listing appointment.  When I got out of my 

car and headed to one of the little boys homes to 

list the home, I heard one of the boys say in the 

most forlorn of tones, “That’s it! That’s Al Gage and 

Tommy is definitely moving.”  I am not sure how 

he recognized me. Sadly for the best buddies, 

Tommy did have to move in a little over a month. 

We have had a seller sell a home and insist that 

People Do the Strangest Things! 

Continued on page 2 



the bird feeders be maintained as condition of the 

sale of the home.  I know I said I wouldn't 

mention the eccentrics.  This one is just not 

enforceable.  

These funny moments are not always confined to 

just clients in the transactions.  Appraisers, home 

inspectors, banks and my fellow realtor’s also do 

some funny things.  

A very recent story involves another agent 

inadvertently sending me a text that they 

intended for their clients. In the text, the agent 

counseled his client that, although they had 

offered slightly below what we were asking for the 

home, that as they had discussed, they were 

willing to go above the list price to get the house 

by about $2,000.  I, of course, shared this with 

my clients, we had a good laugh, and decided 

just to counter them back at full price and not 

take advantage of their agents mistake.  

 I once had a fellow realtor request in a Buyer’s 

Inspection Notice and Seller’s Response that the 

Heating, Ventilating and Air Conditioning return 

prime filtration system be evaluated by a licensed 

contractor.  We countered that yes we would 

change the $5 filter!  Another time, on the same 

type of request, an agent asked us to have 

Continued from page 1 

repaired all of the lights on the exterior of the 

home, which according to both the agent and the 

home inspector were non-functioning.  Simple 

enough!  When we removed the day/night sensor, 

the lights worked just fine! 

Very recently, we had a home inspector call for 

the replacement of the quick disconnects for the 

Air Conditioning unit electrical supply.  My son-in 

law is an electrician so we went to check it.. My 

grandson was able to pull the disconnects with 

just a little effort.  We applied a little non-

conductive lubricant and it worked fine.  Maybe 

the home inspector should spend a little more 

time at the weight bench in the gym. 

Appraisers are, for the most part, excellent at 

their jobs but just like all of us they occasionally 

make mistakes as well.  I recall an appraiser 

making an adjustment downgrading the subject 

property because it did not back to a common 

area and the comparable sale he was using did.  

When I pointed out that the common area he 

was referring to was the historic cemetery in Sage 

Creek, he quickly relented.  Local knowledge is a 

good thing. 

The all time funniest thing I have ever witnessed 

was after we wrote an offer for a buyer of mine.  

It was a multiple offer situation and the home 

was listed for $105,000.  We bid $116,000, cash 

on this short sale property and were lucky enough 

to win the bid.  Three weeks later, we received a 

counter offer from the bank on the short sale at 

$70,000.  Yes that is correct, the bank countered 

us at $46,000 less than we offered.  The other 

agent asked the bank to clarify if this was a 

mistake or not.  In typical bank fashion, they 

stuck to their guns on the price and my buyer 

proceeded directly to PASS GO and  closed on the 

home quickly. 

At the Al Gage Team, we pride ourselves in not 

letting the strangest things in the world happen 

to our transactions.  Secondly, since we do not 

operate in a vacuum, when the strange things do 

happen, we communicate effectively AND have the 

knowledge and experience to resolve the problem 

quicklu and effectively.  IF you are looking 

for as smooth a transaction as possible, 

as quickly as possible, for THE MOST 

MONEY then give us a call at 

623.536.8200 or an email at 

al@algage.com                     

 

  Debt Ratio Increase! 

RITA’S CORNER  

 I have written before about the disparity of lender guidelines and debt 
ratios.  Today Fannie Mae has changed their debt ratio from 45% to 50%.  
This will help a lot more people qualify for conventional financing and 
avoiding mortgage insurance. Fannie Mae’s guidelines are still not as 
good as FHA which allows for 55%; but we are getting closer.  

A debt ratio is calculated by dividing all of your monthly payments that 
appear on your credit report, plus the new house payment by your gross 
monthly income. 

Call me for information about all loan programs.  I pride myself on 
keeping up to date with the ever changing mortgage market. 

RITA MARIE  NMLS ID #186758 

623-935-4664     

Mortgage Advisor 

Please leave me a "LOAN" 

rmarie@pcmloan.com 

Pinnacle Capital Mortgage LLC. #1071 

6006 N. 83rd Ave Ste. #205 

Glendale, AZ 8530 

 Call me for information about this and other 

programs.  I pride myself on keeping up to date 

with the ever changing mortgage market. 
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Want a current and local Market Update go to www.algage.com/August2017MarketUpdates.html 
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Subscribe Online 

Go to www.al@algage.com/SubscribetoENewsletter.html  

Stay up to date with the current news, right in your inbox. Subscribers 

are placed in a drawing to win a set of FREE movie passes! 4 sets of 

passes will be given out this month!  Please share this opportunity 

In 2016, Al Gage successfully represented 36% more clients than the closest competitor and 214% more 

than the average of the Top Ten Agents in your neighborhood! #1 in your neighborhood three years in a row!  

13010 W.  

Avalon Dr. 

A beautiful 3 bed-

room, 2 bath 1528 

S.F. with an owned 

solar unit for virtu-

ally no utility bills in 

Las  

Palmeras. 

 

17811 W.  

Northern Ave 

A 2414 S.F. Custom 

home on 2 full irri-

gated acres with full 

horse setups in 

Waddell 

  

  

  

Featured listings 

Email Al at 

al@algage.com  

with the address,  

a list of upgrades,  

the current condition of the 

property rated  

< from 1 being terrible 

condition and 5 being 

model perfect > and he will 

personally prepare a 

professional market 

analysis of your home free 

of charge.   

Use “What’s my home 

worth?” in the subject line 

and also include the 

purpose of the evaluation in 

the email.   

No automated  

valuations here! 
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Listed by Al Gage for $459,900 

Listed by Al Gage for $205,000 


