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Over 1400 Homes Sold in Avondale and Litchfield Park! 

Subdivisions 

Cortes Sierra/Sage Creek/Las Palmeras 

Cortes Sierra/Sage Creek/Las Palmeras 

Crystal Gardens, Crystal Ridge, Crystal 

Point, Upland Park and Donatella I 

Crystal Gardens, Crystal Ridge, Crystal 

Point, Upland Park and Donatella I 

Garden Park, Palm Meadows, 

Palm Gardens and Donatela Phase 2 

Garden Park, Palm Meadows, 

Palm Gardens and Donatela Phase 2 

Rancho Santa Fe 

Rancho Santa Fe 

Westwind and Glenarm Farms 

Westwind and Glenarm Farms 

Wigwam Creek South and Bel Fleur 

Wigwam Creek South and Bel Fleur 
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1 68 144.9 36 61 167.3 23 15.45% 9 199.6 26 

125.3 39 31 138.7 36 10.69% 4 173.2 22 

1 103 146.7 42 99 162.1 35 10.50% 8 197.9 11 

119.1 66 32 135.3 37 13.60% 4 177.0 17 

1 48 141.8 34 29 156.3 27 10.23% 2 181.8 7 

107.0 61 17 120.5 30 12.62% 0 0 0 

1 83 145.3 50 68 160.2 29 10.25% 5 213.8 10 

126.2 41 36 136.0 28 7.77% 1 198.5 13 

1 24 165.6 47 15 168.3 44 1.63% 1 273.1 4 

136.4 41 12 128.2 44 -6.40% 0 0 0 

1 65 139.8 43 76 159.2 22 13.88% 4 197.1 24 

101.3 73 37 116.0 35 14.51% 2 150.7 10 

A Jack Of All Trades 

But a master of none. That is how the old 

saying goes and it somewhat applies to 

what the expertise of a great real estate 

agent entails. So let me first start with the 

things that a successful real estate agent 

has to be a master of in order to represent 

their client. 

1. Negotiation - This is not just a matter

of relaying information from the other

agent to your client. In some ways, this

is an inherent skill that is difficult to 

teach. You may think, "How important

is negotiation in this obvious seller's

market?" In this market, having the

wrong or an inept negotiator can cost

you even more money. In honor of

Father's Day, I will freely confess that I

learned some of my negotiating skills

from watching my father, who was a

businessman 

here in Avondale 

for over 65 years, 

and recognized in 

2003 by the City 

of Avondale for 

over 50 years in 

business. 

He finally retired 

in 2013. He was a 

tough, fair, 

ethical, but mostly 

a patient 

negotiator. I pride my self with not ever 

getting so emotionally involved in a 

negotiation that I make a mistake or an 

unintentional move. I have witnessed 

many transactions, or potential 

transactions, fail because one of the 

agents took offense or offended the 

other party. It simply is not that hard to 

be polite and courteous to your fellow 

agents or their clients. Being a veteran 

agent, and not living paycheck to 

paycheck, I can accept doing things on 

my clients preferred timeline without 

having to push to satisfy some of my 

own needs. Being patient, both with 

the timing of a negotiation as well as 

the parties involved, is one of the 

strengths of my negotiating skillset. I 

have heard through the grapevine that 

other agents perceive me in the same 

way and that it is simply a waste of 

time to try to steal a listing represented 

by Al Gage. 

2. Technical Expertise - I am not talking

about being able to write your own

HTML or being an expert graphic

designer. I am talking about knowing

the nuances of the contract and having

an in-depth working knowledge of what

the provisions mean. Little things like

even though the Inspection Notice

Requires the repair to be done by a

contractor, the repair can be performed

by a handyman or the homeowner

AS LONG AS IT IS DONE IN A

WORKMAN LIKE MANNER.
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