
Rita’s Corner 
RITA MARIE 
NMLS ID #186758 

623-935-4664     

Mortgage Advisor 
Please leave me a "LOAN" 

rmarie@pcmloan.com 
Pinnacle Capital Mortgage LLC. #1071 
17215 N 72nd Avenue D-145 
Glendale, AZ 85308 

 Call me for information about this and other 
programs.  I pride myself on keeping up to date 
with the ever changing mortgage market. 

   Salute to the Veterans!! 

the underwriting fee for 

any Veteran, for 

purchase or refinance.  

As I have previously 

mentioned, the VA loan 

program has the lowest 

instances of default for 

any loan program.  

Veterans, first thank you, 

and second, call me. 

One of the benefits of serving in 

America’s military is the ability 

for the Veteran to be able to 

purchase a home with no down 

payment.  There are normal fees 

that the VA buyer is not allowed 

to pay and become the 

responsibility of the seller.  That 

has caused some sellers to 

decide not to accept an offer 

from a VA buyer.  Our company 

has made the decision to waive 
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Al Gage Report 

www.algage.com 

Over 1300 Homes Sold in Avondale and Litchfield Park! 

 

S U B S C R I B E  
T O  W I N   

Subscribers 
are placed in 
a drawing to 
win a set of 
FREE movie 
passes!  
4 sets of 
passes will 
be given out 
this month! 

S U B S C R I B E  
O N L I N E   

www.algage.com/
SubscribeTo 
ENewsletter.html 

Over 1300 
Homes Sold 
just in 
Avondale and 
Litchfield Park! 

 

deferred maintenance or minor 
repairs.  We are experts at 
negotiating these repairs from 
both sides and providing 
contractor information that can be 
utilized to perform the repairs at 
a reasonable price. 

Hit the Road, Jack!   
This Ray Charles classic sums up 
the situation in which you may 
find yourself.  When that buyer or 
seller is just too unrealistic or 
inflexible sometimes you just have 
to move on down the road.  Our 
job, as agents, is to shield our 
clients from this intractable actor 
and preserve the transaction.  
There is a reason that almost 
80% of all for sale by owner 
transactions fail to close without 
this shielding of principals from 
each other. 

Jump!  
In today’s real estate practice, and 
with all of the new laws and time 
periods, you are going to feel like 
you are stuck in this classic Van 
Halen song.  As they used to say 
in the Army, “hurry up and wait”.  
When it comes to closing, many 
of the documents are absolutely 
an emergency, and if they are 

I have included a list of the top 40 real 
estate songs of all time.  Actually there 
are only 10 because that is all we have 
room for.  They are from pop/rock and 
country genres but accurately describe 
the emotional highs and lows of a real 
estate transaction and also my attempt 
to be humorous. 

Where the Green  
Grass Grows!   
Everybody wants to live in this 
idyllic place from the Tim McGraw 
song where life is slow and easy 
and you point your rocking chair 
toward the west.  The reality is 
most of the time we simply can’t 
afford that lifestyle.  Here in 
Arizona, acreage or a home large 
enough to have a view is just 
downright expensive.  The reality 
is that we live in a metropolitan 
area with six lanes, tail lights, 
and are on track for another 
supper from a sack chasing 
the .99 cent heart attack.  When 
I was a child, Avondale and 
Litchfield were map dots 
completely separate from the 
Phoenix Metro area but those days 
are long gone. 

Wanted Dead or Alive!   
Our marketing efforts are so 

effective right now combined with 
a strong market that we simply 
can’t keep inventory.  If you want 
to get your house listed on the 
steel horse I ride give us a call.  
We will drive all night just to get 
you home as this Bon Jovi song 
says! 

Meet in the Middle!  
This Diamond Rio song starts out 
with “it was 700 fenceposts from 
your place to mine”.  Sometimes 
when we are negotiating it feels 
like we are miles a part or in 
reality thousands of dollars a part.  
We are very experienced, 
successful negotiators but not 
miracle workers.  The song goes 
on to say “We'd gain a lot of 
ground, 'Cause we'd both give a 
little, And their ain't no road to 
long, When you meet in the 
middle.”  Sage advice in almost 
every negotiating scenario. 

Every Rose has  
Its Thorn!  
This Poison song is self-
explanatory.  If you are looking 
for that perfect home with no 
wiggle room, your chances of 
success go way down.  EVERY 
home has a few flaws either in 
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Top 40 Real Estate Songs! 
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Continued from page 1 

Whats My Home Worth? 
Email Al at al@algage.com with the address, a list of upgrades, the current condition of 
the property rated from 1 being terrible condition and 5 being model perfect and he will 
personally prepare a professional market analysis of your home free of charge.  Use 
“What’s my home worth?” in the subject line and also include the purpose of the 
evaluation in the email.  No automated valuations here! 

Combine one or more of these 
situations and the stress levels 
go through the roof.  We are 
experts and get our clients 
through this process with the 
least amount of stress.  It is 
our job to bear the stress of 
the situation and we never get 
rattled or lose our cool even 
though the other agent and 
client may be off the rails. 

Don’t Stop Believing!   
My all-time favorite, this 
Journey classic sums it all up.  
Whether you are waiting to see 
if your home will sell or 
waiting to see if it will close 
faith is the most important 
thing, if you have hired the 
best team in the West Valley to 
sell your home the song gives 
you three options: “Some will 
win, some will lose, some are 
gonna sing the blues.”  Our 
clients ALWAYS WIN! 

Call Me!   
The classic Blondie song tells 
you what to do next. Call me 
(call me) on the line, Call me, 
call me any, anytime, You can 
call me any day or night,  
Call me! 

 

The first 10 
households to email 
me with the correct 
years these songs 
debuted and sign up 
for the newsletter 
will receive two free 
movie passes with 
the first one receiving 
4 free movie passes.  

Maybe I am dating myself by my 
choice of songs but the bottom line 
is if you entrust our team with the 
sale of your home, we will go the 
extra mile to ensure that you are 
extremely satisfied with the outcome. 

For all of your real 
estate needs give 
the Al Gage Team a 
call or shoot us  
an email! 

delayed by even a few hours, 
signings and closings can be 
delayed unnecessarily.  We 
strive to make this is as easy 
as possible but time frames are 
time frames. 

Don’t ask Me  
No Questions!  
This Lynyrd Skynrd classic says 
“Don’t ask me no questions 
and I won’t tell you no lies.” 
The biggest place that you as a 
party to a transaction can get 
into trouble is in failing to 
disclose something that the 
buyer might consider as 
material to their decision to 
purchase a home or as a buyer 
failing to disclose something 
that might affect your ability to 
buy to the seller.  We are 
experts at coaching you on how 
to fulfill you obligations without 
scaring the other party out of 
the transaction. 

Take it Easy! This Eagles 
classic talks about a less 
stressful life.  In the hierarchy 
of stress, moving and selling 
your home can rank above a 
divorce or a death in the 
family for levels of stress.  

A L  G A G E  
Want a current and local Market Update go to: 

www.algage.com/November2016MarketUpdates.html 

In 2015  
 Al Gage sold 
72% more 
homes than  
the closest 

competitor and 
240% more 

than the 
average of the 
Top Ten in your 
neighborhood! 

#1 in your 
neighborhood 

two years  
in a row! 

Your 

P A G E  3  FEATURED HOMES 

11209 W. Chase Dr.  

A 1490 Model in Durango Park  

(3 BR, 2 BA, 1490 S.F.) with owned 

solar and a 3 car garage. 

Sold by Al Gage for $193,500 

I  

I   
 

   1066 N. Oro Vista Dr. 

A 3693 S.F. Model (5BR, 4BA) with 

a pool on the golf course in  

Litchfield Park. 

Sold by Al Gage for $595,000 
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         5922 N. 180th Dr. 

A custom home in Russell Ranch 

featuring 5 BR, 4 BA, lush land- 

scaping, a pool and over 3500 S.F. 

Listed by Al Gage for $482,000 

 

 12605 W. Catalina Dr. 

A 1528 Model (1528 S.F.,  

2 BR, 2 BA with a den) with a pool 

in Corte Sierra. 

Listed by Al Gage for $200,000 

 10800 W. Palm Ln. 

A 4 BR, 3 BA, 2569 S.F. home on 

the lake in Crystal Gardens. 

Sold by Al Gage for $275,000 

 12718 W. Catalina Dr. 

A 2552 Model (4 BR, 3 BA) 

with a downstairs bedroom, pool 

and built in BBQ in Corte Sierra. 

Listed by Al Gage for $250,000 

 12910 W. Alvarado Rd. 

A Cape Cod Model (2232 S.F.,  

4 BR, 2.5 BA) with a loft in  

Rancho Santa Fe. 

Listed by Al Gage for 199,900 

 18601 W. Glenrosa Ave. 

A 2414 Model (2414 S.F., 4 BR,  

3 BA) with 3 Car Garage, RV park-

ing and many upgrades in Sedella! 

Sold by Al Gage for $295,000 

      1826 N. 114th Ave. 
A 2200 S.F., 4 BR, 2.5 Bath featuring a 
great room and a 3 car tandem garage in 
Donatela Phase I. 
Sold by Al Gage for $235,000


