
12817 W. Clarendon St. 

A 2011 model 3BR. 2 BA with a den in 

Sage Creek with many upgrades in   

perfect condition 

Listed  by Al Gage for $2—.000 

1043 E. Segovia Dr. 

A beautiful 3 BR, 2 BA 1697 S. F and 

completely remodeled with lots of up-

grades in Old Litchfield Park. 

Listed by Al Gage for $325,000 

12837 W. Indianola Ave. 

An 1844 Model  

3 BR, 1.75 BA with a den, 3 car Garage 

and lots of upgrades in Sage Creek 

Sold by Al Gage for $230,000 

West USA Realty 

2920 N Litchfield Rd, Suite 100 

Goodyear, AZ 85395 
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 So it’s a beautiful sunny Arizona 

winter afternoon and you and the 

family are driving around the valley 

when, on a whim or as a recreation, 

you decide to stop and  “Just Look” at 

the new model homes.  There are a 

multitude of signs directing you to the 

models and a giant American flag 

further beckoning you the parking lot. 

Sound familiar? 

How about this scenario? Your friends 

have just purchased a new home and 

in their excitement they invite you to 

go with them to see their new 

purchase.  It’s just human nature!  

In each of these scenarios, you have 

just effectively given up your ability to 

be represented by a professional real 

estate agent (us) for free in most cases 

without even realizing it. The friendly 

salesman that works in the model 

homes works exclusively for the 

builder.  This is an important fact to 

keep in mind.  The little sign that says 

that your real estate agent must 

accompany you on your first visit to 

the models seems innocuous but it 

should trigger the old “buyer beware” 

response from you. 

There are several good reasons to take 

you real estate agent with you on the 

first visit to the models.   

The salesman represents the builder 

exclusively!  What exactly does this 

mean?  It means that the salesman has 

no responsibility to look out for your 

best interest.  They do not have to try 

and find you the best financing 

available.  They do not have assess the 

resale potential of the corner lot on a 

busy street that you have selected.  

They do not have to review the 

appraisal on the property to ensure 

that the comparable sales are 

commensurate with the surrounding 

area. They probably will not advise 

you on the fact that you are 

excessively upgrading your home and 

it will be the most expensive, 

upgraded home in the neighborhood 

and therefore not likely to sell for 

much more than the other less 

upgraded homes. 

They do have some obligation to treat 

you fairly and disclose all material 

facts relative to the purchase of the 

home. In general, they do treat buyers 

fairly and equitably but not to the 

detriment of their client, the builder. 

Let me try to dispel some of the myths 

associated with the purchase of a new 

home and utilizing the services of a 

real estate agent. 

1. I can get a better deal if I don’t 

take my real estate agent. The 

agent at the sales office likely 

makes the same amount whether 

you bring a realtor or not.  The 
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RITA ’S CORNER  

cost of paying an outside real 

estate agent is already factored 

into the sales price of the home 

and to date, having sold over 300 

new builds, I have not witnessed 

a builder offer a different price 

with an agent or without.  If the 

builder starts discounting the 

price on an individual home or 

because the buyer’s did not 

bring an agent, it would 

adversely affect subsequent 

sales appraisals in a negative 

manner. 

2. The incentive to use the 

builder’s lender always works 

out better than waiving the 

incentive and utilizing an 

outside lender. While this is 

usually true, wouldn't you like to 

know for sure.  Many times 

when a builders lender gives you 

say $7500 in incentives, the rates 

and fees are elevated enough to 

offset all or most of that 

incentive.  When you get a rate 

of a half percent higher than I 

am seeing with my other 

transactions, then that should be 

cause for concern.  One of the 

Continued from page 1 

biggest disadvantages of buying 

that shiny new home is that you 

cannot lock in your interest rate 

until the home is almost ready. 

3. I am uncomfortable dragging my 

real estate agent to all of the 

new builds when I am probably 

just looking!  We would much 

rather spend the time with you 

to help you make a good 

decision even if your are just 

looking.  This is what we do for a 

living! Visiting these models is 

often a place where we can save 

you some time by guiding you to 

the models that best fit your 

needs and bypassing the ones 

that don’t fit your needs.  Many 

of the new builders will also let 

us register you electronically.  

Once we have you registered, 

you can visit the models as often 

as you want without us along. 

4. We only need our real estate 

agent for the home that we 

have to sell!  If we represent you 

on the new purchase, we can 

often assist you with a 

discounted rate on the sale of 

your home thereby actually 

saving you money on the overall 

group of transactions.  Best of 

all, it simply doesn't cost you any 

money to have us represent you 

on the new build. 

5. My agent can’t save me any 

money on the new build so why 

take them?  It is true that most 

of the builders will not negotiate 

on the purchase of a home with 

or without an outside real estate 

agent.  Where we can save you 

money is helping you decide 

which upgrades return the most 

for your money and which 

upgrades can be done cheaper 

after closing by an outside 

contractor.  We can also help 

you independently determine 

the re-sale value of both the 

home you are purchasing and 

the upgrades that you are 

contemplating. 

Take us with you 

BEFORE you visit the 

new build for the first 

time! 

  The Best Lender Ever! 
  

I am writing this on behalf of Rita while she is out of town.  Just a quick story 
about how she saved a transaction.  Another agent had used another lender on 
one of my listings.  After 40 days, the lender reported that the loan COULD NOT 
BE DONE after furnishing us with a glowing pre-approval.  The other agent 
agreed to let Rita have a shot at it and it is closing within our 30 day window 
despite the old lender holding us up by delaying transferring the appraisal.  Its all 
about knowing every detail of the underwriting guidelines.  Rita was able to 
approach the challenge from a slightly different angle and count the borrowers 
schooling as time on the job.  A subtle difference but one that made the 
transactions close and both parties happy with the transaction. 

Call her for information about all loan programs.  She prides herself on keeping 
up to date with the ever changing mortgage market and I can assure you that if 
the loan can be done, she can do it! 

RITA MARIE  NMLS ID #186758 

623-935-4664     

Mortgage Advisor 

Please leave me a "LOAN" 

rmarie@pcmloan.com 

Pinnacle Capital Mortgage LLC. #1071 

6006 N. 83rd Ave,  Ste. 205 

Glendale, AZ 85303 

 Call me for information about this and other 

programs.  I pride myself on keeping up to date 

with the ever changing mortgage market. 
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Want a current and local Market Update go to www.algage.com/December2017MarketUpdates.html 
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Subscribe Online 

Go to www.al@algage.com/SubscribetoENewsletter.html  

Stay up to date with the current news, right in your inbox. Subscribers 

are placed in a drawing to win a set of FREE movie passes! 4 sets of 

passes will be given out this month!  Please share this opportunity 

In 2016, Al Gage successfully represented 36% more clients than the closest competitor and 214% more 

than the average of the Top Ten Agents in your neighborhood! #1 in your neighborhood three years in a row!  

1908 N. 127th Ave 

A Sedona Model   

3 BR, 2 BA (1516 S.F.) great room in 

Rancho Santa Fe 

Listed by Al Gage for $215,000 

2732 N. 127th Dr. 

A Brigata Model (2335 S.F) 

4 BR, 2 BA with a pool, 3 car garage and 

many upgrades in Rancho Santa Fe 

Listed by Al Gage for $320,000 

12405 W. Virginia Ave 

An Azure Model  

2277  S.F., 4 BR, 2 BA  3 Car Garage 

and much more in  Rancho Santa Fe! 

Listed by Al Gage for $287,000 

10672 W. Willow Ln. 

A 1600 S. F. 2 BR, 2 Bath with a den, 

many upgrades and perfect landscaping 

in Westwind  

Listed by Al Gage for $195,000 

Featured listings 

Email Al at 

al@algage.com  

with the address,  

a list of upgrades,  

the current condition of the 

property rated  

< from 1 being terrible 

condition and 5 being 

model perfect > and he will 

personally prepare a 

professional market 

analysis of your home free 

of charge.   

Use “What’s my home 

worth?” in the subject line 

and also include the 

purpose of the evaluation in 

the email.   

No automated  

valuations here! 

What’s  
My Home 
Worth? 
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