
1906 N. 127th Dr 

A Prescott Model (2038 SF) 4BR, 2.5 BA 

with a pool and a cul-de-sac lot               

in Rancho Santa Fe 

Listed by Al Gage for $240,000 

2619 N. 123rd Ave. 

A Cheyenne Model  

1642 S.F., 3 BR, 2 BA/den 

with a pool in Rancho Santa Fe 

Sold by Al Gage for $230,000 

11410 W. Virginia Ave 

A  1505 Model (1505 SF)                        

4 BR, 2 BA  in great shape                     

in Crystal Ridge 

Sold by Al Gage for $200,000 

West USA Realty 

2920 N Litchfield Rd, Suite 100 

Goodyear, AZ 85395 

 

Local Postal Customer 

Hello. 
Interesting And Helpful 

Real Estate Info 

Just For You 

Recent listings 

See inside for this month’s featuredlistings 

Over 1300 Homes Sold in Avondale and Litchfield Park!  

S
O

LD
 IN

  

1 D
A
Y
  

S
O

LD
!  

FU
LL P

R
IC

E
!  

S
ale

 P
endin

g!
 

Al Gage Report 

Phone: 623-536-8200 
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With the success of our local baseball 

team engrossing many television sets 

every night, I thought it appropriate to 

show you how our team operates like a 

very successful baseball team.  Let me 

demonstrate the roles that we play! 

As the real estate agents, we are the 

equivalent of a Cy Young winning starting 

pitcher, the manager, a batting champion 

and the collective defense. Oh how sweet 

it would be if I could bat .320 and make 

the kind of money they do.  In our 

business, we have to go 25-0 as the 

starting pitcher, bat 1.000, 162-0 as the 

manager and never make an error as a 

team.    

As the general manager, we must develop 

a plan than works.  We have sold over 

1300 homes in Avondale so I am pretty 

sure that the system that we have 

developed is quite effective.  That is great 

as far as establishing a dynasty but what 

about this season (your home)?  We have 

sold more than any other agent in your 

area the last two seasons and year to date 

(by a 3-1 margin in the last 60 days)  We 

also have to draft a team than can win on 

the field.  Money ball (over-reliance on 

statistics) is somewhat effective but most 

times natural instincts will prevail.  As part 

of preparing the plan for today’s game, I 

have to do the equivalent of preparing a 

line-up card.  I have to study the 

comparable sales, make adjustments 

based on the competition and matchups 

and produce a plan for the game that at 

least starts with the best statistical 

chances of success.  In other words, I have 

to price your home accurately for the 

condition, location and market conditions 

that give you the best chances for success. 

Let’s start this game as the away team, 

meaning we bat first.  We have to make 

sure everything in our batting stance and 

pitcher scouting is perfect.  The 

information from advance scouts has to be 

reliable and trustworthy.  The pictures 

have to be perfect! The condition of the 

home has to be at least very good.  The 

location of the game (the home) is not 

something we can do a lot about but we 

do have to know the ground rules for that 

 Real Estate is a Baseball Game! 

Continued on page 2 

Featured Home! 
No Electric Bills! 

13010 W. Avalon Dr.-A beautiful 3 

bedroom, 2 bath, 1528 s.f. on a cor-

ner lot with owned solar that trans-

fers to buyer for free!  Current utili-

ties are less than $20 per month. 



location.  We have to know what the 

HOA restrictions are, any historic or 

known defects to the area such as 

settlement problems or presence of 

termites.  We have to know the subtle 

tendencies of the opposing pitchers ( I 

have worked with almost every other 

agent in the West Valley)  When we walk 

up to the plate (put the home on the 

market), we have to be prepared for 

what is to come and be ready!  Many 

games are won or lost in the first inning 

or first at bat!  No strike outs allowed! 

As the starting pitcher, it is my job to 

not serve up home runs for the other 

team.  It is ok to let the other team put 

the ball in play but best to have them hit 

the ball straight to one of our defenders. 

When we enter into negotiations, it is a 

very subtle and fine process.  I have to 

decide how the negotiations are going 

and then at that point either take 

advantage of the buyer’s over 

aggressiveness by throwing him a 

change up or a curve ball in the dirt or 

openly challenge them to swing by trying 

to throw my best pitch by them.  In real 

estate terms, this is reading the buyer 

and the buyer’s agent as to whether a 

counter offer is likely to be accepted or 

Continued from page 1 

whether a seller’s positioning is correct 

based on the amount of time, conditions 

and number of showings to that point.  

In other words, selling real estate 

involves being aware of the parties 

involved and based on experience and 

talent evaluating how to proceed 

SUCCESSFULLY!  It is not as so many 

agents today believe, the ability to 

manage paperwork!  It takes many years 

of experience to remain calm and advise 

appropriately with runners in scoring 

position. 

Now the ball has been put in play (we 

have an accepted offer), the defense 

kicks in and does their job! This may 

include double checking on inspections, 

coordinating appointments for the 

appraiser and getting second opinions 

from the contractors that we use on a 

regular basis. 

It is also our job to hold base runners 

and prevent them from stealing bases.  

Holding an escrow together with 

opposing interests is many times more 

of an art than a science. 

Now its time to bring in the specialists:  

Turning the double play is something we 

have mastered.  If you need to sell your 

home and buy another one, we know all 

of the tricks.  We are experienced at 

doing post- possessions, pre 

possessions, contingencies and all of the 

other possible  double play 

combinations.  We even turned an 

unassisted triple play last year. 

The Set-Up Pitcher-I have used Rita 

Marie as my lender for more than 20 

years.  It is very common for me to have 

to call her and discuss another lender’s 

problem on a transaction to come up 

with a solution or at least ensure that at 

least the lender is telling us the truth. 

The Closer-We use the team at Driggs 

Title whenever we can.  Patty Miller has 

been a top escrow officer for more than 

20 years and will throw whatever pitch is 

needed to get that final out of the ball 

game. 

As the premier real estate team in 

Avondale and Litchfield Park, our goals 

are simple! Bat 1.000 and throw a 

perfect game! 

If you want a real estate team with the 

potential to throw a perfect game on 

the sale or purchase of your new home, 

give the Al Gage team a call or an email. 

623.536.8200 or al@algage.com 

 New Credit Reporting Changes 

RITA’S CORNER  

Hi all.   On the first of this month the new credit reporting rules came 
into play.  The new rules which I spoke of before should make some 
great changes in people’s individual credit scores. The Consumer 
Financial Protection Bureau sponsored this new law.    They say it may 
increase credit scores by up to 40 points.  I am happy to take the time to 
obtain your information and order a report for you if you are in the 
market to purchase a home or refinance an existing one.  If you are just 
curious if the new law impacts your score, you can obtain your own by 
signing up at www.creditkarma.com.   This free service provides a credit 
report that is very close to the mortgage report I can obtain.  

Call me for information about all loan programs.  I pride myself on 
keeping up to date with the ever changing mortgage market. 

RITA MARIE  NMLS ID #186758 

623-935-4664     

Mortgage Advisor 

Please leave me a "LOAN" 

rmarie@pcmloan.com 

Pinnacle Capital Mortgage LLC. #1071 

17215 N 72nd Avenue D-145 

Glendale, AZ 85308 

 Call me for information about this and other 

programs.  I pride myself on keeping up to date 

with the ever changing mortgage market. 
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Want a current and local Market Update go to www.algage.com/July2017MarketUpdates.html 
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Subscribe Online 

Go to www.al@algage.com/SubscribetoENewsletter.html  

Stay up to date with the current news, right in your inbox. Subscribers are placed in a drawing to win a set 

of FREE movie passes! 4 sets of passes will be given out this month!  Please share this opportunity with 

family, friends, and neighbors. 

In 2016, Al Gage successfully represented 36% more clients than the closest competitor and 214% more 

than the average of the Top Ten Agents in your neighborhood! #1 in your neighborhood three years in a row!  

12414 W. Roanoke Ave. 

A Cheyenne Model  

1642 S.F., 3 BR, 2 BA/den 

with a pool in Rancho Santa Fe 

SOLD! by Al Gage for $217,000 

12308 W. Edgemont Ave Rd. 

A Carmel Model (1399 S.F 

3 BR, 2 BA with a Spa and many up-

grades in Rancho Santa Fe 

Sold by Al Gage for $200,000 

12728 W. Cambridge Ave 

A Portola Model  

1805 S.F., 4 BR, 2 BA  3 Car Garage and 

a view lot in Rancho Santa Fe! 

Sold by Al Gage for $235,000 

10672 W. Willow Ln. 

A 1600 S. F. 2 BR, 2 Bath with a den, 

many upgrades and perfect landscaping 

in Westwind  

Listed by Al Gage for $200,000 

Featured listings 

Email Al at 

al@algage.com  

with the address,  

a list of upgrades,  

the current condition of the 

property rated  

< from 1 being terrible 

condition and 5 being 

model perfect > and he will 

personally prepare a 

professional market 

analysis of your home free 

of charge.   

Use “What’s my home 

worth?” in the subject line 

and also include the 

purpose of the evaluation in 

the email.   

No automated  

valuations here! 
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